




































                                                                                                                                                                                           

 
 
 
We are committed to giving quality service to all of our customers, at a commission 
reflecting the savings of cyberspace marketing. To ensure you receive the highest 
possible market value for your property, in your pocket, here’s what we do. 
 

Commission Reduction 
 
We have been developing software and working in cyberspace since the early 1980s. 
Temple was a pioneer in the field, developing new and creative ways for IBM to sell 
products and services. The company he owned was a major contractor at IBM’s 
worldwide sales center in Palisades, NY. 
 
We know how cyberspace works, and we know the cost savings it has delivered to home 
sellers. So … we cut our commission to 5%. 
 
We also know that Realtors® like to earn top dollar. They prefer showing homes where 
they can make what they refer to as a “full commission”. So, as listing agents, we pay 
them 3% … and we pay ourselves 2%.  
 

What we do for your hard-earned money. 
 
1. We view and photograph your home, deciding how best to market it. 
 

2. Our comparative market analysis is a logical yardstick which helps all of us agree on 
price, terms and financing. 
 

3. We submit your Listing to the MLS.     
 

4. We create “just listed” postcards and send them through cyberspace to all our 
contacts. We are experts at bringing top dollar to your doorstep from Europe as well as 
the Americas. Our exclusive buyer databases are a goldmine for home sellers in every 
price range. 
 
5. We also send out – at regular intervals -- a series of postcard campaigns, featuring 
your home. We do it through cyberspace and through snail mail. We do NOT use 
traditional advertising in newspapers or magazines. It is a waste of time and money for 
home sellers. It is an excellent way for Real Estate Brokers to rope in new customers. 
While we are always interested in new customers, our focus is on selling your home. For 
as small a commission as possible. 
 



6. We create unique brochures, available through cyberspace. We printed these as well 
(available in your home and through snail mail to people who want traditional “paper” in 
their hands). 
 

7. We pitch your listing to the several hundred Realtors® we work with personally at 
Realty3000, Inc., as well as to all those we have sold through in the past decade in Palm 
Beach and Broward Counties. 
 

8. We will hold Open Houses for Brokers, but we will only hold open houses for the public 
if your request it (in our opinion, the latter have always been much more useful to 
Realtors® looking for customers, than they have been to people trying to sell their 
homes). 
 

9. We follow up on everything … if it moves and has the money to afford your home, we 
try to nail it down. 
 

10. We give you an ongoing status report, available 24 hours a day on our website,  
accessible ONLY to you. 
 

11. We monitor the marketplace 24-7 and flag any opportunities or problems we notice in 
your personal status report. 
 
12. Once your home goes to contract, we constantly monitor the trip to the closing table. 
We make certain the necessary steps to a successful sale are taken, with efficiency and 
diligence. 
 
13. We communicate with you … we do not take your listing and silently hope the 
marketplace sells it. If you have a question, we answer it, with honesty and integrity.  
 
14. Selling a home is one of life’s more stressful situations, and we try to assume as much 
of the burden as possible. That’s what we get paid for, and we will always consider it a 
privilege to work for you. 


